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Calculation of Registration Fee

Proposed Proposed

Maximum Maximum Amount of
Title of Class of Securities to be Amount to be Aggregate Aggregate Registration
Registered Registered Price Per Share Offering Price Fee
Common Stock, $0.0001 per share(!) 1,201,000 $ 0.10 $ 120,100.00 $ 3.69 G
Total 1,201,000 $ 0.10 $ 120,100.00 $ 3.69

(1) Represents common shares currently outstanding to be sold by the selling security holders.

@) There is no current market for the securities. Although the registrant's common stock has a par value of
$0.0001, the registrant believes that the calculations offered pursuant to Rule 457(f)(2) are not applicable and,
as such, the registrant has valued the common stock, in good faith and for purposes of the registration fee,
based on $0.10 per share. In the event of a stock split, stock dividend or similar transaction involving our
common stock, the number of shares registered shall automatically be increased to cover the additional shares
of common stock issuable pursuant to Rule 416 under the Securities Act of 1933, as amended.

) Paid with original filing.

The Registrant hereby amends this Registration Statement on such date or dates as may be necessary to delay
its effective date until the Registrant shall file a further amendment which specifically states that this
Registration Statement shall thereafter become effective in accordance with Section 8(a) of the Securities Act of
1933 or until the Registration Statement shall become effective on such date as the Commission, acting
pursuant to said Section 8(a), may determine.
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THE INFORMATION IN THIS PROSPECTUS IS NOT COMPLETE AND MAY BE CHANGED. WE MAY NOT
SELL THESE SECURITIES UNTIL THE REGISTRATION STATEMENT FILED WITH THE SECURITIES AND
EXCHANGE COMMISSION IS EFFECTIVE. THIS PROSPECTUS IS NOT AN OFFER TO SELL THESE
SECURITIES AND IT IS NOT SOLICITING AN OFFER TO BUY THESE SECURITIES IN ANY STATE
WHERE THE OFFER OR SALE IS NOT PERMITTED.

PRELIMINARY PROSPECTUS SUBJECT TO COMPLETION DATED January , 2008

IP TECHNOLOGY SERVICES, INC.

1,201,000 Shares of Common Stock, par value $0.0001

This prospectus relates to the resale of 1,201,000 shares of common stock, par value $0.0001, of IP Technology
Services, Inc. which are issued and outstanding and held by persons who are stockholders of IP Technology Services,
Inc.

The selling security holders will be offering our shares of common stock at a price of $0.10 per share until a market
develops and thereafter at prevailing market prices or privately negotiated prices. Our president, who is deemed to be
an underwriter must offer his shares at the fixed price of $.10 per share even if our shares are quoted on the OTCBB.
There has been no market for our securities and a public market may not develop, or, if any market does develop, it
may not be sustained. Our common stock is not traded on any exchange or on the over-the-counter market. A market
maker has agreed to file an application with the FINRA on our behalf so as to be able to quote the shares of our
common stock on the OTCBB maintained by FINRA commencing upon the effectiveness of our registration statement
of which this prospectus is a part. There can be no assurance that the market maker s application will be accepted by
FINRA, no can we estimate as to the time period that the application will require.

Investing in our securities involves significant risks. See "Risk Factors" beginning on page 3.

NEITHER THE SECURITIES AND EXCHANGE COMMISSION NOR ANY STATE SECURITIES
COMMISSION HAS APPROVED OR DISAPPROVED OF THESE SECURITIES OR DETERMINED IF THIS
PROSPECTUS IS TRUTHFUL OR COMPLETE. ANY REPRESENTATION TO THE CONTRARY IS A
CRIMINAL OFFENSE.
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The information in this prospectus is not complete and may be changed. This prospectus is included in the registration
statement that was filed by us with the Securities and Exchange Commission. The selling security holders may not sell
these securities until the registration statement becomes effective. This prospectus is not an offer to sell these
securities and is not soliciting an offer to buy these securities in any state where the offer or sale is not permitted.

The date of this prospectus is January 30, 2008
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PROSPECTUS SUMMARY

As used in this prospectus, references to [P Technology Services, Inc. , the "Company," "we," our or "us" refer to IP
Technology Services, Inc., unless the context otherwise indicates.

The following summary highlights selected information contained in this prospectus. Before making an investment
decision, you should read the entire prospectus carefully, including the "Risk Factors" section, the financial statements
and the notes to the financial statements.

Corporate Background

IP Technology Services, Inc. was incorporated under the laws of the State of Delaware on June 6, 2007. We have not
generated any revenue to date. We currently have no employees other than our CEO who is also our only board
member.

Patents and other intellectual property ( IP ) are a complex asset class that requires a unique combination of legal,
technical, and business expertise to determine the value of and market for those assets. Often, patent holders do not
have the resources, skills, or relationships with interested buyers required to successfully complete a patent transaction

or otherwise monetize their inventions. The Company intends to provide a range of services to assist inventors,
leverage their patents and related intellectual property ( Portfolios ) and formulate a strategy to maximize the revenue
and profit generated by a Portfolio.

The services we provide typically include an initial analysis of a Portfolio to identify its strengths and weaknesses and
make recommendations on how to improve the Portfolios revenue-generating potential. We may also perform one or
more valuation techniques on the Portfolio in order to determine a value for the Portfolio. If we determine that a
Portfolio has substantial economic value, we may then formulate a strategy for monetizing the Portfolio. One
approach we may take is to offer all or part of the Portfolio for sale to potential strategic acquirers that we identify for
auction on established IP auctions. In some instances, we may identify financial, manufacturing and distribution
partners to assist our client in developing and commercializing the Portfolio. In yet other cases, we may establish a
licensing program in which we identify infringers of the Portfolio and seek to generate licensing fees from such
infringement. In certain situations, we will assist our client is selecting and managing a legal team that will use legal
strategies for extracting a license fee from an infringer that is unwilling to license the Portfolio voluntarily.

Our clients will typically be individual inventors or small companies that we acquire through referrals, appearances at
trade shows and via the Company s web site. The Company intends to generate revenues by receiving a portion of the
economic value realized from client Portfolios.

10
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We will acquire client Portfolios through various means including through a network of attorneys, advertising and
through our website at www.iptechnologyservices.com. Generally, we will enter into one or more agreements with
our clients depending on the range of services to be provided. If a client is seeking to sell or license a Portfolio, we
will typically enter into a Patent Broker Agreement ( Broker Agreement ) under which we earn a commission for
finding a buyer and/or licensee of the Portfolio. Our commission rates are typically one-third (33.33%) of revenues
generated through the sale/license of the Portfolio but in certain situations we may negotiate a different rate. Where a
client is seeking funding for product development, we may also enter into a Patent Finance Agreement ( Finance
Agreement ) under which we earn commission based on the amount of capital we assist in raising.

From inception up until October 31, 2007, we received more than fifty Portfolio submissions covering a broad range
of technologies. As of October 31, 2007, we entered into agreements to represent nine different Portfolios. We
entered into a Broker Agreement and /or Finance Agreement to seek buyers and/or raise capital for the
commercialization of Portfolios relating to cellular communication translation technology; video communications
systems technology; an automotive lifting device; a novel flashlight design; character recognition technology; a drug
delivery system; a novel sports headphone design; sports safety equipment; and an improved firewall technology. In
each case, we are in the process of analyzing the Portfolio, identifying relevant markets and/or identifying potential
acquirers, licensees and/or investors for the Portfolio.

Our offices are currently located at 1576 East 215 Street, Brooklyn, New York 11210. Our telephone number is (718)
253-4455.

11
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The Offering
Securities offered: 1,201,000 Shares of Common Stock
Offering price : $0.10 per share until a market develops and thereafter at market prices or prices

negotiated in private transactions

Shares outstanding prior to 2,500,000
offering:

Shares outstanding after 2,500,000
offering:

Market for the common There has been no market for our securities. Our common stock is not traded on any

shares: exchange or on the over-the-counter market. A market maker has agreed to file an
application with FINRA on our behalf so as to be able to quote the shares of our
common stock on the OTCBB maintained by FINRA commencing upon the
effectiveness of our registration statement of which this prospectus is a part. There can
be no assurance that the market maker s application will be accepted by FINRA, nor can
we estimate as to the time period that the application will require.

There is no assurance that a trading market will develop, or, if developed, that it will be
sustained. Consequently, a purchaser of our common stock may find it difficult to resell
the securities offered herein should the purchaser desire to do so when eligible for public
resale.

Use of proceeds: We will not receive any proceeds from the sale of shares by the selling security holders.

Summary Financial Information

Statement of Income Data:

From June 6, 2007
(inception) to

September 30, 2007

12
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Revenues

Net Loss

Net Loss per Common Share - Basic and Diluted

Weighted Average Common Shares Outstanding -
Basic and Diluted

$ -
$ (38,131)
$ (0.02)

2,426,137

13
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Balance Sheet Data:

September 30, 2007

Working Capital Deficiency $ (3,131)
Total Assets $ 18,869
Stockholders' Deficit $ (3,131)

Capitalization:

Stockholders' Deficit
Preferred Stock, $.0001 par value; 1,000,000 shares authorized, none issued and outstanding $ -
Common Stock, $.0001 par value; 99,000,000 shares authorized, 2,500,000 shares issued and

outstanding $ 250
Additional Paid-In Capital $ 34,750
Deficit Accumulated During Development Stage $ (38,131)
Total Stockholders' Deficit $ (3,131)

RISK FACTORS

An investment in our common stock involves a high degree of risk. You should carefully consider these risk factors in
addition to our financial statements. In addition to the following risks, there may also be risks that we do not yet know
of or that we currently think are immaterial that may also impair our business operations. If any of the following risks
occur, our business, financial condition, results of operations and prospects for growth would likely suffer. As a result,
you could lose all or part of your investment.

Risk Factors Relating to Our Business

The Company depends upon relationships with others to acquire technology opportunities that can develop
into revenues and, if it is unable to maintain and generate new relationships, then the Company s revenue may
not increase and may decline.

14
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The Company does not invent new technologies or products; it depends on acquiring exclusive relationships with new
patents and inventions through its relationships with inventors, universities, research institutions, and others. If the
Company is unable to maintain those relationships and continue to grow new relationships, then it may not be able to
identify new technology-based opportunities for growth and sustainable revenue. Further, because we rely upon
acquiring technology from others, we cannot be certain that we will be able to obtain the volume and quality of
available new technologies necessary to increase our growth. If we are unable to obtain the necessary volume and
quality of new technologies, then we may need to reduce operations or revise our business model.

We may not be successful in identifying market needs for new technologies and developing new products to
meet those needs.

The success of our business model depends on our ability to identify correctly market needs for new technologies. We
intend to identify new market needs, but we may not always have success in doing so. Furthermore, we must identify
the most promising technologies from a sizable pool of projects. If our commercialization strategy process fails to
identify projects with commercial potential or if management does not ensure that such projects advance to the
commercialization stage, we may not successfully commercialize new products and grow our revenues.

Our growth strategy requires that we not only identify new technologies that meet market needs, but that we also
develop successful commercial products that address those needs. We face several challenges in developing successful
new products. We expect that one or more of the potential products we choose to commercialize will not be
technologically feasible or will not achieve commercial acceptance, and we cannot predict which, if any, of our
products we will successfully develop or commercialize. The technologies we research and develop are new and
steadily changing and advancing. The products that are derived from these technologies may not be applicable or
compatible with the state of technology or demands in existing markets. Our existing products and technologies may
become uncompetitive or obsolete if our competitors adapt more quickly than we do to new technologies and changes
in customers requirements. Furthermore, we may not be able to identify if and when new markets will open for our
products given that future applications of any given product may not be readily determinable, and we cannot
reasonably estimate the size of any markets that may develop. If we are not able to successfully develop new products,
we may be unable to increase our product revenues.
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Competition is intense in the industries in which we do business and, we may not be able to grow or maintain
our market share for our technologies and patents.

We expect to encounter competition in the area of patent licensing, sales and enforcement as the number of companies
entering this market is increasing. This includes competitors seeking to represent or acquire the same or similar
patents and technologies that we may seek to represent. Companies such as British Technology Group, Rembrandt
Management Group, Intellectual Ventures LLC and Acacia Technologies Group are already in the business of
acquiring the rights to patents for the purpose of enforcement, and we expect more companies to enter the market. As
new technological advances occur, many of our patented technologies may become obsolete before they are
completely monetized. If we are unable to replace obsolete Portfolios with more technologically advanced patented
technologies, then this obsolescence could have a negative effect on our ability to generate future revenues.

We also compete with venture capital firms and various industry leaders for technology licensing opportunities. Many
of these competitors may have more financial and human resources than we do. As we become more successful, we
may find more companies entering the market for similar technology opportunities, which may reduce our market
share in one or more technology industries that we currently rely upon to generate future revenue.

Our quarterly operating results may fluctuate and cause our stock price to decline.

Because of the nature of our business, our quarterly revenues and operating results could fluctuate significantly from
quarter to quarter in the future which could cause the market price of our common stock to decline. The following are
among the factors that could cause the Company s operating results to fluctuate significantly from period to period:

the performance of our third-party licensees;

costs related to acquisitions, alliances, licenses and other efforts to expand our operations;

the timing of payments under the terms of any customer or license agreements into which the Company may enter;

expenses related to patent filings and other enforcement proceedings relating to Portfolios we represent; and

16
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general and economic market conditions

New legislation, regulations or rules related to obtaining patents or enforcing patents could significantly
increase our Company s operating costs and decrease its revenue.

Our Company will derive revenues from the sale, licensing and enforcing of IP contained in our Portfolios. If new
legislation, regulations or rules are implemented either by Congress, the United States Patent and Trademark Office,
or the courts that impact the patent application process, the patent enforcement process or the rights of patent holders,
these changes could negatively affect our expenses and revenue. For example, new rules regarding the burden of proof
in patent enforcement actions could significantly increase the cost of our enforcement actions, new standards or
limitations on liability for patent infringement could negatively impact our revenue derived from such enforcement
actions and changes in the law regarding the enforceability of patents could decrease the revenues we derive from the
sale of patents to third-parties. Although we cannot predict if or how any future legislation or court decisions would
impact our business, any future changes in the law could limit our ability to collect on our Portfolios which could
reduce our profitability and harm our business.

Trial judges and juries often find it difficult to understand complex patent enforcement litigation, and as a
result, we may need to appeal adverse decisions by lower courts in order to successfully enforce our patents.

It is difficult to predict the outcome of patent enforcement litigation at the trial level. It is often difficult for juries and
trial judges to understand complex, patented technologies, and as a result, there is a higher rate of successful appeals
in patent enforcement litigation than more standard business litigation. Such appeals are expensive and time
consuming, resulting in increased costs and delayed revenue. Although we will diligently pursue enforcement
litigation, we cannot predict with significant reliability the decisions made by juries and trial courts.

More patent applications are filed each year resulting in longer delays in getting patents issued by the United
States Patent and Trademark Office.

Our Portfolios may also include pending patents that our clients seek to monetize. We have identified a trend of
increasing patent applications each year, which we believe is resulting in longer delays in obtaining approval of
pending patent applications. The delays could cause delays in recognizing revenue from these patents and could cause
us to miss opportunities to license patents before other competing technologies are developed or introduced into the
market.
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Federal court dockets are becoming more crowded, and as a result, patent enforcement litigation is taking
longer.

Our patent enforcement actions will almost exclusively be prosecuted in federal court. Federal trial courts that hear
our patent enforcement actions also hear criminal cases. Criminal cases always take priority over our actions. As a
result, it is difficult to predict the length of time it will take to complete an enforcement action. Moreover, we believe
there is a trend in increasing numbers of civil lawsuits and criminal proceedings before federal judges, and as a result,
we believe that the risk of delays in our patent enforcement actions will have a greater affect on our business in the
future unless this trend changes.

Any reductions in the funding of the United States Patent and Trademark Office could have an adverse impact
on the cost of processing pending patent applications and the value of those pending patent applications.

The Portfolios from which the Company derives revenues consists of issued patents as well as pending patent
applications before the U.S. Patent and Trademark Office (USPTO). The value of our patent portfolios is dependent
upon the issuance of patents in a timely manner, and any reductions in the funding of the USPTO could negatively
impact the value of our assets.

The patented technologies we represent face uncertain market value.

We represent patents and technologies that are at early stages of adoption in the commercial and consumer markets.
Demand for some of these technologies is untested and is subject to fluctuation based upon the rate at which our
licensees will adopt our patents and technologies in their products and services. Accordingly, the market value of the
patented technologies we represent and the revenues we may derive from such patented technologies is uncertain.

As patent licensing campaigns become more prevalent, it may become more difficult for us to voluntarily
license our patents.

As patent licensing campaigns become more prevalent, companies may resist licensing our patents voluntarily in order
to deter additional patent license requests from us or from others. As a result, we may need to increase the number of
our patent enforcement actions to cause infringing companies to license the patent or pay damages for lost royalties.
This may increase the risks associated with an investment in our Company.

The success of the Company depends, in part, on our ability to retain the best legal counsel to represent our
Portfolios in patent enforcement actions.
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In addition, the success of IP Technology Services depends upon our ability to retain the best legal counsel to
prosecute patent infringement litigation. As our patent enforcement actions increase, it will become more difficult to
find the best legal counsel to handle all of our cases because many of the best law firms may have a conflict of interest
that prevents its representation of our company.

The Company may rely on representations and opinions made by third parties that, if determined to be false or
inaccurate, may expose the Company to certain liabilities that could be material.

From time to time, the Company may rely upon representations made by third parties from whom the Company
acquires the exclusive rights to license, sell and enforce patents. We also may rely upon the opinions of purported
experts. In certain instances, we may not have the opportunity to independently investigate and verify the facts upon
which such representations and opinions are made. By relying on these representations and opinions, the Company
may be exposed to liabilities in connection with the licensing, sale and enforcement of certain patents and patent
rights. It is difficult to predict the extent and nature of such liabilities which, in some instances, may be material.

We may not be able to raise sufficient capital or generate adequate revenue to meet our obligations and fund
our operating expenses.

Failure to raise adequate capital and generate adequate revenues to acquire exclusive relationships with new patents
and inventions and sustain our operations could result in our having to curtail or cease operations. Additionally, even
if we do raise sufficient capital and generate revenues to support our operating expenses, there can be no assurances
that the revenue will be sufficient to enable us to develop business to a level where it will generate profits and cash
flows from operations. These matters raise substantial doubt about our ability to continue as a going concern.
Accordingly, our failure to generate sufficient revenues or to generate adequate capital could result in the failure of
our business and the loss of your entire investment.
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If we are unable to obtain additional funding, our business operations will be harmed. Even if we do obtain
additional financing, our then existing shareholders may suffer substantial dilution.

We will require additional funds to operate our business. We anticipate that we will require up to approximately
$75,000 to fund our continued operations for the next twelve months. Such funds may come from the sale of equity
and/or debt securities and/or loans. It is possible that additional capital will be required to effectively support the
operations and to otherwise implement our overall business strategy. The inability to raise the required capital will
restrict our ability to grow and may reduce our ability to continue to conduct business operations. If we are unable to
obtain necessary financing, we will likely be required to curtail our business plans which could cause the Company to
become dormant. We currently do not have any arrangements or agreements to raise additional capital. Any additional
equity financing may involve substantial dilution to our then existing shareholders.

Because we do not have an audit or compensation committee, shareholders will have to rely on our president,
who is not independent, to perform these functions.

We do not have an audit or compensation committee comprised of independent directors. Indeed, we do not have any
audit or compensation committee. These functions are performed by our president. Thus, there is a potential conflict
of interest in that our president has the authority to determine issues concerning management compensation and audit
issues that may affect management decisions.

Shareholders may be diluted significantly through our efforts to obtain financing and satisfy obligations
through issuance of additional shares of our common stock.

We have no committed source of financing. Wherever possible, our board of directors will attempt to use non-cash
consideration to satisfy obligations. In many instances, we believe that the non-cash consideration will consist of
shares of our stock. Our board of directors has authority, without action or vote of the shareholders, to issue all or part
of the authorized (99,000,000) but unissued (96,500,000) common shares. In addition, if a trading market develops for
our common stock, we may attempt to raise capital by selling shares of our common stock, possibly at a discount to
market. These actions will result in dilution of the ownership interests of existing shareholders, may further dilute
common stock book value, and that dilution may be material. Such issuances may also serve to enhance existing
management s ability to maintain control of the Company because the shares may be issued to parties or entities
committed to supporting existing management.

The Company is and will continue to be completely dependent on the services of its president Joseph Levi, the
loss of whose services may cause our business operations to cease, and we will need to engage and retain
qualified employees and consultants to further implement our strategy.
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The Company s operations and business strategy are completely dependent upon the knowledge and business contacts
of Joseph Levi, our president. He is under no contractual obligation to remain employed by us. If he should choose
to leave us for any reason before we have hired additional personnel, our operations may fail. Even if we are able to
find additional personnel, it is uncertain whether we could find someone who could develop our business along the
lines described herein. We will fail without Mr. Levi or an appropriate replacement(s). We intend to acquire key-man
life insurance on the life of Mr. Levi naming us as the beneficiary when and if we obtain the resources to do so and
Mr. Levi remains insurable. We have not yet procured such insurance, and there is no guarantee that we will be able to
obtain such insurance in the future. Accordingly, it is important that we are able to attract, motivate and retain highly
qualified and talented personnel and independent contractors.

Our articles of incorporation provide for indemnification of officers and directors at our expense and limit
their liability which may result in a major cost to us and hurt the interests of our shareholders because
corporate resources may be expended for the benefit of officers and/or directors.

Our articles of incorporation and applicable Delaware law provide for the indemnification of our directors, officers,
employees, and agents, under certain circumstances, against attorney's fees and other expenses incurred by them in
any litigation to which they become a party arising from their association with or activities on our behalf. We will also
bear the expenses of such litigation for any of our directors, officers, employees, or agents, upon such person's
promise to repay us. Therefore if it is ultimately determined that any such person shall not have been entitled to
indemnification, this indemnification policy could result in substantial expenditures by us which we will be unable to
recoup.
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Our board of directors has the authority, without stockholder approval, to issue preferred stock with terms
that may not be beneficial to common stockholders and with the ability to affect adversely stockholder voting
power and perpetuate their control over the Company.

Our certificate of incorporation authorizes the issuance of up to 1,000,000 shares of preferred stock, par value $.0001
per share.

The specific terms of the preferred stock have not been determined, including:

designations;

preferences;

conversions rights;

cumulative, relative;

participating; and

optional or other rights, including:

o

voting rights;

o

qualifications;

o
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limitations; or
o)

restrictions of the preferred stock

Our board of directors is entitled to authorize the issuance of up to 1,000,000 shares of preferred stock in one or more
series with such limitations and restrictions as may be determined in its sole discretion, with no further authorization
by security holders required for the issuance thereof.

The issuance of preferred stock could adversely affect the voting power and other rights of the holders of common
stock. Preferred stock may be issued quickly with terms calculated to discourage, make more difficult, delay or
prevent a change in control of the Company or make removal of management more difficult. As a result, the board of
directors' ability to issue preferred stock may discourage the potential hostility of an acquirer, possibly resulting in
beneficial negotiations. Negotiating with an unfriendly acquirer may result in, among other things, terms more
favorable to us and our stockholders. Conversely, the issuance of preferred stock may adversely affect any market
price of, and the voting and other rights of the holders of the common stock. We presently have no plans to issue any
preferred stock.

The ability of our principal officers to control our business may limit or eliminate minority shareholders ability
to influence corporate affairs.

Upon the completion of this offering, our principal officer will beneficially own approximately 52 % of our
outstanding common stock assuming sale of all shares being registered. Because of this beneficial stock ownership, he
will be in a position to continue to elect our board of directors, decide all matters requiring stockholder approval and
determine our policies. His interests may differ from the interests of other shareholders with respect to the issuance of
shares, business transactions with or sales to other companies, selection of officers and directors and other business
decisions. The minority shareholders would have no way of overriding his decisions. This level of control may also
have an adverse impact on the market value of our shares because he may institute or undertake transactions, policies
or programs that result in losses, may not take any steps to increase our visibility in the financial community and/or
may sell sufficient numbers of shares to significantly decrease our price per share.

We do not expect to pay dividends in the foreseeable future.

We have never paid cash dividends on our common stock. We do not expect to pay cash dividends on our common
stock at any time in the foreseeable future. The future payment of dividends directly depends upon our future
earnings, capital requirements, financial requirements and other factors that our board of directors will consider. Since
we do not anticipate paying cash dividends on our common stock, return on your investment, if any, will depend
solely on an increase, if any, in the market value of our common stock.
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We may be exposed to potential risks resulting from new requirements under Section 404 of the
Sarbanes-Oxley Act of 2002.

If we become registered with the SEC, we will be required, pursuant to Section 404 of the Sarbanes-Oxley Act of
2002, to include in our annual report our assessment of the effectiveness of our internal control over financial
reporting. We do not have a sufficient number of employees to segregate responsibilities and may be unable to afford
increasing our staff or engaging outside consultants or professionals to overcome our lack of employees.

Because we are not subject to compliance with rules requiring the adoption of certain corporate governance
measures, our stockholders have limited protections against interested director transactions, conflicts of
interest and similar matters.

The Sarbanes-Oxley Act of 2002, as well as rule changes proposed and enacted by the SEC, the New York and
American Stock Exchanges and the Nasdaq Stock Market, as a result of Sarbanes-Oxley, require the implementation
of various measures relating to corporate governance. These measures are designed to enhance the integrity of
corporate management and the securities markets and apply to securities which are listed on those exchanges or the
Nasdaq Stock Market. Because we are not presently required to comply with many of the corporate governance
provisions and because we chose to avoid incurring the substantial additional costs associated with such compliance
any sooner than necessary, we have not yet adopted these measures.

Because our one director is not independent, we do not currently have independent audit or compensation committees.
As a result, the director has the ability, among other things, to determine his own level of compensation. Until we
comply with such corporate governance measures, regardless of whether such compliance is required, the absence of
such standards of corporate governance may leave our stockholders without protections against interested director
transactions, conflicts of interest and similar matters and investors may be reluctant to provide us with funds necessary
to expand our operations.

The costs to meet our reporting and other requirements as a public company subject to the Exchange Act of
1934 will be substantial and may result in us having insufficient funds to expand our business or even to meet
routine business obligations.

If we become a public entity, subject to the reporting requirements of the Exchange Act of 1934, we will incur
ongoing expenses associated with professional fees for accounting, legal and a host of other expenses for annual
reports and proxy statements. We estimate that these costs will range up to $50,000 per year for the next few years and
will be higher if our business volume and activity increases but lower during the first year of being public because our
overall business volume will be lower, and we will not yet be subject to the requirements of Section 404 of the
Sarbanes-Oxley Act of 2002.
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Risks Factors Relating To Our Common Shares

We may, in the future, issue additional common shares, which would reduce investors' percent of ownership
and may dilute our share value.

Our Certificate of Incorporation authorizes the issuance of 99,000,000 shares of common stock, of which 2,500,000
shares are issued and outstanding, and 1,000,000 shares of preferred stock, of which no shares are issued and
outstanding. The future issuance of common stock may result in substantial dilution in the percentage of our common
stock held by our then existing shareholders. We may value any common stock issued in the future on an arbitrary
basis. The issuance of common stock for future services or acquisitions or other corporate actions may have the effect
of diluting the value of the shares held by our investors, and might have an adverse effect on any trading market for
our common stock.

Our common shares are subject to the '"Penny Stock'' Rules of the SEC and the trading market in our
securities is limited, which makes transactions in our stock cumbersome and may reduce the value of an
investment in our stock.

The Securities and Exchange Commission has adopted Rule 15g-9 which establishes the definition of a "penny stock,"
for the purposes relevant to us, as any equity security that has a market price of less than $5.00 per share or with an
exercise price of less than $5.00 per share, subject to certain exceptions. For any transaction involving a penny stock,
unless exempt, the rules require:

that a broker or dealer approve a person's account for transactions in penny stocks; and

the broker or dealer receive from the investor a written agreement to the transaction, setting forth the identity
and quantity of the penny stock to be purchased.
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In order to approve a person's account for transactions in penny stocks, the broker or dealer must:

obtain financial information and investment experience objectives of the person; and

make a reasonable determination that the transactions in penny stocks are suitable for that person and the
person has sufficient knowledge and experience in financial matters to be capable of evaluating the risks of
transactions in penny stocks.

The broker or dealer must also deliver, prior to any transaction in a penny stock, a disclosure schedule prescribed by
the Commission relating to the penny stock market, which, in highlight form:

sets forth the basis on which the broker or dealer made the suitability determination; and

that the broker or dealer received a signed, written agreement from the investor prior to the transaction.

Generally, brokers may be less willing to execute transactions in securities subject to the "penny stock" rules. This
may make it more difficult for investors to dispose of our Common shares and cause a decline in the market value of
our stock.

Disclosure also has to be made about the risks of investing in penny stocks in both public offerings and in secondary
trading and about the commissions payable to both the broker-dealer and the registered representative, current
quotations for the securities and the rights and remedies available to an investor in cases of fraud in penny stock
transactions. Finally, monthly statements have to be sent disclosing recent price information for the penny stock held
in the account and information on the limited market in penny stocks.

Currently, there is no public market for our securities, and there can be no assurances that any public market
will ever develop or that our common stock will be quoted for trading and, even if quoted, it is likely to be
subject to significant price fluctuations.

There has not been any established trading market for our common stock, and there is currently no public market
whatsoever for our securities. There can be no assurances as to whether, subsequent to registration with the SEC:

®

any market for our shares will develop;
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(ii)

the prices at which our common stock will trade; or

(ii1)

the extent to which investor interest in us will lead to the development of an active, liquid trading market. Active
trading markets generally result in lower price volatility and more efficient execution of buy and sell orders for
investors.

In addition, our common stock is unlikely to be followed by any market analysts, and there may be few institutions
acting as market makers for our common stock. Either of these factors could adversely affect the liquidity and trading
price of our common stock. Until our common stock is fully distributed and an orderly market develops in our
common stock, if ever, the price at which it trades is likely to fluctuate significantly. Prices for our common stock will
be determined in the marketplace and may be influenced by many factors, including the depth and liquidity of the
market for shares of our common stock, developments affecting our business, including the impact of the factors
referred to elsewhere in these Risk Factors, investor perception of The Company and general economic and market
conditions. No assurances can be given that an orderly or liquid market will ever develop for the shares of our
common stock.

If a market develops for our shares, sales of our shares relying upon rule 144 may depress prices in that market
by a material amount.

The majority of the outstanding shares of our common stock held by present stockholders are "restricted securities"
within the meaning of Rule 144 under the Securities Act of 1933, as amended.

29



Edgar Filing: IP TECHNOLOGY SERVICES, INC. - Form SB-2/A

As restricted shares, these shares may be resold only pursuant to an effective registration statement, such as this one
(for the shares registered hereunder) or under the requirements of Rule 144 or other applicable exemptions from
registration under the Act and as required under applicable state securities laws. On November 15, 2007, the
Securities and Exchange Commission adopted changes to Rule 144, which, would shorten the holding period for sales
by non-affiliates to six months (subject to extension under certain circumstances) and remove the volume limitations
for such persons. It is anticipated that the changes, will be effective in the first quarter of 2008. Rule 144 provides
in essence that a person who has held restricted securities for a prescribed period may, under certain conditions, sell
every three months, in brokerage transactions, a number of shares that does not exceed 1.0% of a company's
outstanding common stock. The alternative average weekly trading volume during the four calendar weeks prior to the
sale is not available to our shareholders being that the OTCBB (if and when listed thereon) is not an "automated
quotation system" and, accordingly, market based volume limitations are not available for securities quoted only over
the OTCBB. As a result of the revisions to Rule 144 discussed above, there is no limit on the amount of restricted
securities that may be sold by a non-affiliate (i.e., a stockholder who has not been an officer, director or control person
for at least 90 consecutive days) after the restricted securities have been held by the owner for a period of one year,. A
sale under Rule 144 or under any other exemption from the Act, if available, or pursuant to registration of shares of
common stock of present stockholders, may have a depressive effect upon the price of the common stock in any
market that may develop.

The market for penny stocks has experienced numerous frauds and abuses which could adversely impact
investors in our stock.

We believe that the market for penny stocks has suffered from patterns of fraud and abuse. Such patterns include:

Control of the market for the security by one or a few broker-dealers that are often related to the promoter or issuer;

Manipulation of prices through prearranged matching of purchases and sales and false and misleading press releases;

"Boiler room" practices involving high pressure sales tactics and unrealistic price projections by inexperienced sales
persons;

Excessive and undisclosed bid-ask differentials and markups by selling broker-dealers; and
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The wholesale dumping of the same securities by promoters and broker-dealers after prices have been manipulated to
a desired level, along with the inevitable collapse of those prices with consequent investor losses.

Any trading market that may develop may be restricted by virtue of state securities Blue Sky laws which
prohibit trading absent compliance with individual state laws. These restrictions may make it difficult or
impossible to sell shares in those states.

There is no public market for our common stock, and there can be no assurance that any public market will develop in
the foreseeable future. Transfer of our common stock may also be restricted under the securities or securities
regulations laws promulgated by various states and foreign jurisdictions, commonly referred to as Blue Sky laws.
Absent compliance with such individual state laws, our common stock may not be traded in such jurisdictions.
Because the securities registered hereunder have not been registered for resale under the blue sky laws of any state,
the holders of such shares and persons who desire to purchase them in any trading market that might develop in the
future, should be aware that there may be significant state blue sky law restrictions upon the ability of investors to sell
the securities and of purchasers to purchase the securities. These restrictions prohibit the secondary trading of our
common stock. We currently do not intend to and may not be able to qualify securities for resale in approximately 17
states which do not offer manual exemptions and require shares to be qualified before they can be resold by our
shareholders. Accordingly, investors should consider the secondary market for our securities to be a limited one. See
also Plan of Distribution-State Securities-Blue Sky Laws.

There is no current trading market for our securities and if a trading market does not develop, purchasers of
our securities may have difficulty selling their shares.

There is currently no established public trading market for our securities and an active trading market in our securities
may not develop or, if developed, may not be sustained. A market maker has agreed to file an application with FINRA
on our behalf so as to be able to quote the shares of our common stock on the OTCBB maintained by FINRA
commencing upon the effectiveness of our registration statement of which this prospectus is a part. There can be no
assurance that the market maker s application will be accepted by FINRA,, nor can we estimate as to the time period
that the application will require. If for any reason our common stock is not quoted on the Over The Counter Bulletin
Board or a public trading market does not otherwise develop, purchasers of the shares may have difficulty selling their
common stock should they desire to do so. No market makers have committed to becoming market makers for our
common stock and none may do so.
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State securities laws may limit secondary trading, which may restrict the states in which and conditions under
which you can sell the shares offered by this prospectus.

Secondary trading in common stock sold in this offering will not be possible in any state until the common stock is
qualified for sale under the applicable securities laws of the state or there is confirmation that an exemption, such as
listing in certain recognized securities manuals, is available for secondary trading in the state. If we fail to register or
qualify, or to obtain or verify an exemption for the secondary trading of, the common stock in any particular state, the
common stock could not be offered or sold to, or purchased by, a resident of that state. In the event that a significant
number of states refuse to permit secondary trading in our common stock, the liquidity for the common stock could be
significantly impacted thus causing you to realize a loss on your investment.

Because we do not intend to pay any cash dividends on our common stock, our stockholders will not be able to
receive a return on their shares unless they sell them.

We intend to retain any future earnings to finance the development and expansion of our business. We do not
anticipate paying any cash dividends on our common stock in the foreseeable future. Unless we pay dividends, our
stockholders will not be able to receive a return on their shares unless the value of such shares appreciates and they
sell them. There is no assurance that stockholders will be able to sell shares when desired.

We may issue shares of preferred stock in the future that may adversely impact your rights as holders of our
common stock.

Our Certificate of Incorporation authorizes us to issue up to 1,000,000 shares of "blank check" preferred stock.
Accordingly, our board of directors will have the authority to fix and determine the relative rights and preferences of
preferred shares, as well as the authority to issue such shares, without further stockholder approval. As a result, our
board of directors could authorize the issuance of a series of preferred stock that would grant to holders preferred
rights to our assets upon liquidation, the right to receive dividends before dividends are declared to holders of our
common stock, and the right to the redemption of such preferred shares, together with a premium, prior to the
redemption of the common stock. To the extent that we do issue such additional shares of preferred stock, your rights
as holders of common stock could be impaired thereby, including, without limitation, dilution of your ownership
interests in us. In addition, shares of preferred stock could be issued with terms calculated to delay or prevent a change
in control or make removal of management more difficult, which may not be in your interest as holders of common
stock.

THE OFFERING
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This prospectus relates to the resale by certain selling security holders of the Company of up to 1,201,000 shares of
our common stock. Such shares were offered and sold by us to the selling security holders in private placements
conducted in July through September 2007, to the selling security holders pursuant to the exemptions from registration
under the Securities Act provided by Regulations D of the Securities Act.

The selling security holders will be offering the shares of common stock being covered by this prospectus at a price of
$0.10 per share until a market develops and thereafter at prevailing market prices or privately negotiated prices.
Selling stockholders (excluding our president) will sell at a fixed price of $.01 per share until our common shares are
quoted on the OTCBB and, thereafter, at prevailing market prices or privately negotiated prices. Our president, who is
deemed to be an underwriter must offer his shares at the fixed price of $.01 per share even if our shares are quoted on
the OTCBB. We will not receive any proceeds from the resale of common shares by the selling security holders.

USE OF PROCEEDS

We will not receive any of the proceeds from the sale of the common shares being offered for sale by the selling
security holders.

DETERMINATION OF OFFERING PRICE

The selling security holders will be offering the shares of common stock being covered by this prospectus at a price of
$0.10 per share until a market develops and thereafter at prevailing market prices or privately negotiated prices. The
offering price of $0.10 per share is based on the price at which the selling shareholders purchased the shares from us.
Such offering price does not have any relationship to any established criteria of value, such as book value or earnings
per share. Because we have no significant operating history and have not generated any revenues to date, the price of
our common stock is not based on past earnings, nor is the price of our common stock indicative of the current market
value of the assets owned by us. No valuation or appraisal has been prepared for our business and potential business
expansion. Our common stock is presently not traded on any market or securities exchange and we have not applied
for listing or quotation on any public market.
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FORWARD-LOOKING STATEMENTS

This prospectus contains forward-looking statements which relate to future events or our future financial performance.

In some cases, you can identify forward-looking statements by terminology such as may , should , expects , plar
anticipates , believes , estimates , predicts , potential or continue or the negative of these terms or other co

terminology. These statements are only predictions and involve known and unknown risks, uncertainties and other

factors, including the risks in the section entitled Risk Factors, that may cause our or our industry s actual results,

levels of activity, performance or achievements to be materially different from any future results, levels of activity,

performance or achievements expressed or implied by these forward-looking statements.

While these forward-looking statements, and any assumptions upon which they are based, are made in good faith and
reflect our current judgment regarding the direction of our business, actual results will almost always vary, sometimes
materially, from any estimates, predictions, projections, assumptions or other future performance suggested herein.
Except as required by applicable law, including the securities laws of the United States, we do not intend to update
any of the forward-looking statements to conform these statements to actual results.

DESCRIPTION OF BUSINESS

Overview

Patents and other intellectual property ( IP ) are a complex asset class that requires a unique combination of legal,
technical, and business expertise to determine the value of and market for those assets. Often, patent holders do not
have the resources, skills, or relationships with interested buyers required to successfully complete a patent transaction

or otherwise monetize their inventions. The Company intends to provide a range of services to assist inventors,
leverage their patents and related intellectual property ( Portfolios ) and formulate a strategy to maximize the revenue
and profit generated by a Portfolio.

The services we provide typically include an initial analysis of a Portfolio to identify its strengths and weaknesses and
make recommendations on how to improve the Portfolios revenue-generating potential. We may also perform one or
more valuation techniques on the Portfolio in order to determine a value for the Portfolio. If we determine that a
Portfolio has substantial economic value, we may then formulate a strategy for monetizing the Portfolio. One
approach we may take is to offer all or part of the Portfolio for sale to potential strategic acquirers that we identify for
auction on established IP auctions. In some instances, we may identify financial, manufacturing and distribution
partners to assist our client in developing and commercializing the Portfolio. In yet other cases, we may establish a
licensing program in which we identify infringers of the Portfolio and seek to generate licensing fees from such
infringers. In certain situations, we will assist our client is selecting and managing a legal team that will use legal
strategies for extracting a license fee from an infringer that is unwilling to license the Portfolio voluntarily.
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Our clients will typically be individual inventors or small companies that we acquire through referrals, appearances at
trade shows and via the Company s web site. The Company intends to generate revenues by receiving a portion of the
economic value realized from client Portfolios.

We will acquire client Portfolios through various means including through a network of attorneys, advertising and
through our website at www.iptechnologyservices.com. Generally, we will enter into one or more agreements with
our clients depending on the range of services to be provided. If a client is seeking to sell or license a Portfolio, we
will typically enter into a Patent Broker Agreement ( Broker Agreement ) under which we earn a commission for
finding a buyer and/or licensee of the Portfolio. Our commission rates are typically one-third (33.33%) of revenues
generated through the sale/license of the Portfolio but in certain situations we may negotiate a different rate. Where a
client is seeking funding for product development, we may also enter into a Patent Finance Agreement ( Finance
Agreement ) under which we earn commission based on the amount of capital we assist in raising.

From inception up until October 31, 2007, we received more than fifty Portfolio submissions covering a broad range
of technologies. As of October 31, 2007, we entered into agreements to represent nine different Portfolios. We
entered into a Broker Agreement and /or Finance Agreement to seek buyers and/or raise capital for the
commercialization of Portfolios relating to cellular communication translation technology; video communications
systems technology; an automotive lifting device; a novel flashlight design; character recognition technology; a drug
delivery system; a novel sports headphone design; sports safety equipment; and an improved firewall technology. In
each case, we are in the process of analyzing the Portfolio, identifying relevant markets and/or identifying potential
acquirers, licensees and/or investors for the Portfolio.
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Our Strategy

Our primary objective is to grow our business by providing services to individual inventors and small companies who
have limited resources and/or expertise and assist them in generating revenues through the sale, license and/or
commercialization of their Portfolios. The Company receives a portion of the economic benefit realized from each
Portfolio it represents.

Services

The Company intends to provide a variety of services to inventors and patent holders to help them maximize the value
of their intellectual property. These services include analyzing a client s Portfolio to identify any weaknesses and
ways that the Portfolio can be strengthened. Services will be performed either on a contingency basis or on a
fee-for-service basis. Where appropriate, we perform a valuation analysis on the Portfolio and also identify the
market in which the Portfolio will have the greatest value.

We will attempt to monetize a Portfolio using various strategies depending on the portfolio. For some Portfolios, we
may identify and contact strategic players that may be interested in licensing the Portfolio or purchasing it outright. In
some instances, we may seek an investor to finance the development and commercialization of the intellectual
property. Alternatively, we may establish an outbound licensing program in which we seek royalties from companies
that we determine are infringing a Portfolio. We typically take a percentage of any royalties or licensing fees
generated by the Portfolio.

Portfolio Analysis

Patents are a unique asset class in that subtleties in the language of a patent, recorded interactions with the patent
office, prior art and changes in the law all can affect a patent s strength and ultimate monetary value. Therefore, prior
to creating a program to commercialize a Portfolio, we first analyze the patent(s) contained in the Portfolio to
determine any potential weaknesses that may be an obstacle to commercialization and to determine ways that the
Portfolio can be strengthened. As a result of this initial analysis, we will determine the best course of action for
leveraging a Portfolio. In some cases, we may recommend that additional and/or corrective patent filings be done in
order to improve the Portfolio. In yet other cases, we may recommend that the client develop a working prototype or
additional know-how that would likely increase the Portfolio s value. In yet other cases, we may conclude that the
Portfolio has little commercial value in the market at that time and recommend delaying commercialization efforts.

Valuation Analysis
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We may seek to determine the value of a patent to aid in formulating a commercialization strategy. Patent valuation
requires legal, technical and business expertise in order to reach a meaningful valuation result. A patent s value is
based on a number of factors including the breadth of the patent claims, how widely the patent is being used now or
will potentially be used in the future, the ability to enforce the patent, and amount of revenue impacted by such
enforcement. There are a number of factors that can decrease a patent s value including whether the patent is
encumbered by licenses or liens, the existence of relevant prior art or other problems that may have occurred during
the procurement of the patent. An understanding of these factors from a legal, technical and business perspective will
help clarify actual market value of the patent.

To value a patent, we prepare a discounted cash flow analysis and estimate royalty rates that a patent may generate to

calculate the upper value of a patent. We then use qualitative variables to discount this upper value to yield an
expected value that can be realistically obtained for the patent. This expected value provides a foundation for our

commercialization efforts. Alternatively, we may use other valuation techniques including comparable analysis, cost

to recreate analysis or the profit split method.

Monetization Strategies

After the Portfolio is evaluated and any identified measures were taken to enhance the Portfolio, we formulate a
monetization strategy that is customized for each particular Portfolio. We seek to generate economic value for our
clients primarily in one of three ways: by brokering a sale of the Portfolio to a strategic buyer, by raising capital for
further development and commercialization of the intellectual property or generating royalties via an outbound license
program. In each instance, the Company earns a fee that is generally based on a percentage of the economic value
realized from the Portfolio.

Strategic Sales

We canvas the relevant markets to identify potential acquirers for our clients Portfolios. Once we compile a list of
potential acquirers, we analyze each one to determine how best to present the Portfolio based on their needs and other
factors. After making an initial presentation of a Portfolio, we maintain ongoing contact with the potential acquirer
and provide additional information they may need to make an informed decision. We also assist the client in pricing
and negotiations that may conclude in a sale of all or part of the Portfolio.

13

38



Edgar Filing: IP TECHNOLOGY SERVICES, INC. - Form SB-2/A

39



Edgar Filing: IP TECHNOLOGY SERVICES, INC. - Form SB-2/A

Commercial Development

Sometimes a client wishes to control how their Portfolio is brought to market but does not have the financial,
manufacturing or distribution resources to do so. In such cases, we assist our clients by identifying financing and
partnership opportunities and providing general business development expertise to help such clients realize the full
economic potential of their Portfolio.

Outbound Licensing Program

In an outbound licensing program, we identify infringers of a client s Portfolio and seek to generate licensing fees from
such infringement. A variety of factors are taken into consideration when selecting a licensing target, including the
size of the target, the nature of the infringing activity, the level of infringement, whether the infringing activity is
essential to the target s business and whether the target generates revenues from the infringing activity.

We craft a licensing fee schedule in an effort to maximize a Portfolio s profitability. Factors considered in developing
a licensing fee schedule include the total number of infringers that are identified, the number of patents in the
Portfolio and the value of the infringing activity to the target s business. We design a licensing fee schedule to also
increase the likelihood that a target will agree to license a Portfolio without engaging in costly litigation.

In some instances, a target will not agree to license a Portfolio and chooses to litigate. In those cases, we will assist
our client with the selection and management of a legal team that will handle the litigation.

Client Base

The Company s clients will primarily be individual inventors and small companies who have limited resources and/or
expertise to effectively leverage their Portfolios. We acquire clients through various sources including referrals from
patent attorneys, appearances at trade shows and via the Company s web site.

Competition

The Company expects to encounter competition in the area of client acquisition as the number of companies entering
this market is increasing. Companies such as British Technology Group, Rembrandt Management Group, Intellectual
Ventures LLC and Acacia Technologies Group are already in the business of acquiring the rights to patents for the
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purpose of enforcement and we expect more companies to enter the market. We also compete with venture capital
firms and various industry leaders that may have more financial and human resources than we do.

We do not have sufficient capital to operate our business and will require additional funding to sustain operations
through the next twelve months. There is no assurance that we will have revenue in the future or that we will be able
to secure the necessary funding to develop our business.

Our offices are currently located at 1576 East 215t Street, Brooklyn, New York 11210.

Government Regulation

In general, our consulting activities are not subject to licensing or other regulatory requirements. We are subject to
federal, state and local laws and regulations applicable to businesses, such as payroll taxes on the state and federal
levels. We believe that we are in conformity and will remain in conformity with all applicable laws in all relevant
jurisdictions.

Employees

We have no full time employees at this time. All functions including development, strategy, negotiations and clerical
are currently being provided by Joseph Levi, our President, Chief Executive Officer, and Chief Financial Officer, at
no salary. Mr. Levi has agreed to the deferment of his salary until such time that sufficient funds are available. Our
collection activities are staffed by independent contractors.

DESCRIPTION OF PROPERTY

The Company s office is located at the residence of Joseph Levi, our President, Chief Executive Officer and Chief

Financial Officer. Mr. Levi provides such office to the Company at no charge.

14

41



Edgar Filing: IP TECHNOLOGY SERVICES, INC. - Form SB-2/A

42



Edgar Filing: IP TECHNOLOGY SERVICES, INC. - Form SB-2/A
MANAGEMENT'S DISCUSSION AND ANALYSIS OR

PLAN OF OPERATION

Plan of Operation

We have not had any revenues since our inception, June 6, 2007. Over the next twelve months, we intend on
generating revenues by providing patent owners various services for the purpose of monetizing their Portfolios. The
services we will provide include Portfolio analysis, valuation analysis, brokerage and licensing services, product
development consulting and securing capital to fund commercialization efforts. Our primary source of revenue is a
commission that we earn when we sell and/or license a Portfolio or raise capital for product development.

We will acquire client Portfolios through various means including through a network of attorneys, advertising and
through our website at www.iptechnologyservices.com. Generally, we will enter into one or more agreements with
our clients depending on the range of services to be provided. If a client is seeking to sell or license a Portfolio, we
will typically enter into a Patent Broker Agreement ( Broker Agreement ) under which we earn a commission for
finding a buyer and/or licensee of the Portfolio. Our commission rates are typically one-third (33.33%) of revenues
generated through the sale/license of the Portfolio but in certain situations we may negotiate a different rate. Where a
client is seeking funding for product development, we may enter into a Patent Finance Agreement ( Finance
Agreement ) under which we earn commission based on the amount of capital we assist in raising.

From inception up until October 31, 2007, we received more than fifty Portfolio submissions covering a broad range
of technologies. As of October 31, 2007, we entered into agreements to represent nine different Portfolios. We
entered into a Broker Agreement and /or Finance Agreement to seek buyers and/or raise capital for the
commercialization of Portfolios relating to cellular communication translation technology; video communications
systems technology; an automotive lifting device; a novel flashlight design; character recognition technology; a drug
delivery system; a novel sports headphone design; sports safety equipment; and an improved firewall technology. In
each case, we are in the process of analyzing the Portfolio, identifying relevant markets and/or identifying potential
acquirers, licensees and/or investors for the Portfolio.

We continue to look for commercially viable Portfolios to represent. To that end, we will continue to work with our
industry contacts, advertise and use our website to identify additional Portfolios. We cannot guarantee, however, that
we will find additional suitable Portfolios or that we will reach an agreement to represent any such additional
Portfolios.

We do not have sufficient resources to effectuate our business. As of September 30, 2007 we had approximately
$19,000 in cash. We expect to require approximately $75,000 to fund operations over the next twelve months
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including general overhead expenses such as salaries, corporate legal and accounting fees, office overhead and general
working capital. Accordingly, we will have to raise the funds to pay for these expenses. We may have to borrow
money from shareholders or issue debt or equity or enter into a strategic arrangement with a third party. Our officer
will fund any expenses which arise until such time as the Company raises sufficient funds. There can be no assurance
that additional capital will be available to us. We currently have no agreements, arrangements or understandings with
any person to obtain funds through bank loans, lines of credit or any other sources. Since we have no such
arrangements or plans currently in effect, our inability to raise funds for operations will have a severe negative impact
on our ability to remain a viable company.

Critical Accounting Principles

Income Taxes

The Company accounts for income taxes using the asset and liability method. Under this method, income taxes are
provided for amounts currently payable and for amounts deferred as tax assets and liabilities based on differences
between the financial statement carrying amounts and the tax bases of existing assets and liabilities. Deferred income
taxes are measured using the enacted tax rates that are assumed to be in effect when the differences reverse.

Impact of New Accounting Standards

15
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In June 2003, the United States Securities and Exchange Commission ( SEC ) adopted final rules under Section 404 of
the Sarbanes-Oxley Act of 2002 ( Section 404 ). Commencing with the Company s Annual Report for the year ending
December 31, 2008, the Company is required to include a report of management on the Company s internal control
over financial reporting. The internal control report must include a statement of management s responsibility for
establishing and maintaining adequate internal control over financial reporting for the Company; of management s
assessment of the effectiveness of the Company s internal control over financial reporting as of year end; of the
framework used by management to evaluate the effectiveness of the Company s internal control over financial
reporting; and that the Company s independent accounting firm has issued an attestation report on management s
assessment of the Company s internal control over financial reporting, which report is also required to be filed as part
of the Annual Report on Form 10-KSB.

In July 2006, the Financial Accounting Standards Board (FASB) issued FASB Interpretation No. 48 Accounting for
Uncertainty in Income Taxes-an interpretation of FASB Statement No. 109 ( FIN No. 48 ). This interpretation
provides guidance for recognizing and measuring uncertain tax positions, as defined in SFAS No. 109 Accounting
for Income Taxes . FIN No. 48 prescribes a threshold condition that a tax position must meet for any of the benefit of
an uncertain tax position to be recognized in the financial statements. Guidance is also provided regarding
de-recognition, classification, and disclosure of uncertain tax positions. FIN No. 48 is effective for fiscal years
beginning after December 15, 2006. The adoption of this interpretation did not have a material impact on our financial
position, results of operations, or cash flows.

In September 2006, the FASB issued Statement of Financial Accounting Standards No. 157 Fair Value
Measurements ("SFAS No. 157"). This Statement defines fair value as used in numerous accounting
pronouncements, establishes a framework for measuring fair value in generally accepted accounting principles and
expands disclosure related to the use of fair value measures in financial statements. The Statement is to be effective
for the Company's financial statements issued in 2008; however, earlier application is encouraged. The Company does
not anticipate that the adoption of SAB No. 108 will have a material effect on the Company s financial condition and
results of operations.

In September 2006, FASB issued SFAS No. 158 Employers' Accounting for Defined Benefit Pension and Other
Postretirement Plans, an amendment of FASB Statements No 87, 88, 106 and 132(R) ( SFAS No. 158 ). SFAS No.
158 requires the recognition of the overfunded or underfunded status of a defined benefit postretirement plan as an
asset or liability in the statement of financial position and the recognition of changes in that funded status in the year

in which the changes occur through comprehensive income. SFAS No. 158 also requires the measurement of the
funded status of a plan as of the date of the year-end statement of financial position. The Company does not anticipate
that the adoption of this statement will have a material effect on the Company s financial condition and results of
operations since the Company does not have any defined benefit or other postretirement plans.

In February 2007, the FASB issued SFAS No. 159 The Fair Value Option for Financial Assets and Financial
Liabilities ( SFAS No. 159 ). SFAS No. 159 permits entities to choose to measure, on an item-by-item basis, specified
financial instruments and certain other items at fair value. Unrealized gains and losses on items for which the fair
value option has been elected are required to be reported in earnings at each reporting date. SFAS No. 159 is effective
for fiscal years beginning after November 15, 2007, the provisions of which are required to be applied prospectively.
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In September 2006, the SEC staff issued Accounting Bulletin No. 108 Considering the Effects of Prior Year
Misstatements when Quantifying Misstatements in Current Year Financial Statements ( SAB No. 108 ). SAB No. 108
was issued in order to eliminate the diversity in practice surrounding how public companies quantify financial
statement misstatements. SAB No. 108 requires that registrants quantify errors using both a balance sheet and income
statement approach and evaluate whether either approach results in a misstated amount that, when all relevant
quantitative factors are considered, is material.

Management does not believe that any other recently issued, but not yet effective accounting pronouncements, if
adopted, would have a material effect on the accompanying consolidated financial statements.

Going Concern Consideration

Our independent auditors included an explanatory paragraph in their report on the accompanying financial statements
regarding concerns about our ability to continue as a going concern. Our financial statements contain additional note
disclosures describing the circumstances that lead to this disclosure by our independent auditors.

Off-Balance Sheet Arrangements

We have no off-balance sheet arrangements.
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LEGAL PROCEEDINGS

There are no pending legal proceedings to which the Company is a party or in which any director, officer or affiliate
of the Company, any owner of record or beneficially of more than 5% of any class of voting securities of the
Company, or security holder is a party adverse to the Company or has a material interest adverse to the Company. The
Company s property is not the subject of any pending legal proceedings.

DIRECTORS, EXECUTIVE OFFICERS, PROMOTERS AND CONTROL PERSONS

Directors and Executive Officers

Set forth below is certain information relating to our sole director and executive officer, including his name, age, and
business experience.

Name and Business

Address Age Position
Joseph Levi 49 President, Chief Executive Officer, Chief

Financial Officer & Director
1576 East 215t Street

Brooklyn, New York 11210

Joseph Levi has been our President, Chief Executive Officer, Chief Financial and director since our inception on June
6, 2007. Since September 2003, Mr. Levi has been a partner at the law firm of Levi and Korsinsky, LLP. From
September 1995 to September 2003, Mr. Levi was a litigation associate at various law firms. Mr. Levi has a BS
Degree in Electrical Engineering from Polytechnic University (1984), an MS in System Engineering from Polytechnic
University (1986) and a JD from Brooklyn Law School (1995). From April 1992 to June 1995, Mr. Levi was a
principal in a computer network consulting practice. From June 1988 to May 1992, Mr. Levi was a corporate sales
manager for a computer sales and services firm. From June 1984 to May 1988, Mr. Levi was an engineer at ITT
Avionics.

Mr. Levi is also a director of StatSure Diagnostic Systems, Inc. and the President, Chief Executive Officer and
Director of Green Mountain Recovery, Inc. He has not been affiliated with any business that has filed for bankruptcy
within the last five years. Green Mountain Recovery, Inc. is a newly formed entity which has applied for listing on
the OTC Bulletin Board.
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Each director of the Company serves for a term of one year or until the successor is elected at the Company's annual
shareholders' meeting and is qualified, subject to removal by the Company's shareholders. Each officer serves, at the
pleasure of the board of directors, for a term of one year and until the successor is elected at the annual meeting of the
board of directors and is qualified.

Auditors; Code of Ethics; Financial Expert

Our principal independent auditor is Li & Company, PC.

We do not currently have a Code of Ethics applicable to our principal executive, financial and accounting officer. We
do not have a financial expert on the board or an audit committee or nominating committee.

Potential Conflicts of Interest

We are not aware of any current or potential conflicts of interest with our Chief Executive Officer and director.

Commiittees of the Board of Directors

Concurrent with having sufficient members and resources, the Company s board of directors intends to establish an
audit committee and a compensation committee. We believe that we will need a minimum of five directors to have an
effective committee system. The audit committee will review the results and scope of the audit and other services
provided by the independent auditors and review and evaluate the system of internal controls. The compensation
committee will manage the stock option plan and review and recommend compensation arrangements for the officers.
No final determination has yet been made as to the memberships of these committees or when we will have sufficient
members to establish committees.

All directors will be reimbursed by the Company for any expenses incurred in attending directors' meetings provided
that the Company has the resources to pay these fees. The Company will consider applying for officers and directors
liability insurance at such time when it has the resources to do so.
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Stock Option Plan

Pursuant to the board of directors approval and subsequent stockholder approval, the Company adopted our 2007
Non-Statutory Stock Option Plan (the Plan ) whereby we reserved for issuance up to 1,500,000 shares of our common
stock. Non-Statutory Stock Options do not meet certain requirements of the Internal Revenue Service as compared to
Incentive Stock Options which meet the requirements of Section 422 of the Internal Revenue Code. Nonqualified
options have two disadvantages compared to incentive stock options. One is that recipients have to report taxable
income at the time that they exercise the option to buy stock, and the other is that the income is treated as
compensation, which is taxed at higher rates than long-term capital gains. We intend to file a Registration Statement
on Form S-8 so as to register those 1,500,000 shares of common stock underlying the options in the Plan once we are
eligible to do so which will be after we are subject to the Exchange Act Reporting Requirements and have filed all
required reports during the preceding 12 months or such shorter period of time as required.

No options are outstanding or have been issued under the Plan as of September 30, 2007.

As previously indicated, the board of directors, on June 1, 2007, adopted the Plan so as to provide a long-term
incentive for employees, non-employee directors, consultants, attorneys and advisors of the Company and our
subsidiaries, if any. The board of directors believes that our policy of granting stock options to such persons will
provide us with a potential critical advantage in attracting and retaining qualified candidates. In addition, the Plan is
intended to provide us with maximum flexibility to compensate plan participants. We believe that such flexibility will
be an integral part of our policy to encourage employees, non-employee directors, consultants, attorneys and advisors
to focus on the long-term growth of stockholder value. The board of directors believes that important advantages to
the Company are gained by an option program such as the Plan which includes incentives for motivating our
employees, while at the same time promoting a closer identity of interest between employees, non-employee directors,
consultants, attorneys and advisors on the one hand, and our stockholders on the other.

The principal terms of the Plan are summarized below; however, it is not intended to be a complete description thereof
and such summary is qualified in its entirety by the actual text of the Plan, a copy of which has been filed as an exhibit
to our registration statement of which this prospectus is a part.

Summary Description of the IP Technology Services, Inc. 2007 Non-Statutory Stock Option Plan

The purpose of the Plan is to provide directors, officers and employees of, as well as consultants, attorneys and
advisors to, the Company and our subsidiaries, if any, with additional incentives by increasing their ownership interest
in IP Technology Services, Inc. Directors, officers and other employees of the Company and our subsidiaries, if any,
are eligible to participate in the Plan. Options in the form of Non-Statutory Stock Options ( NSO ) may also be granted
to directors who are not employed by us and consultants, attorneys and advisors to us providing valuable services to
us and our subsidiaries. In addition, individuals who have agreed to become an employee of, director of or an
attorney, consultant or advisor to us and/or our subsidiaries are eligible for option grants, conditional in each case on
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actual employment, directorship or attorney, advisor and/or consultant status. The Plan provides for the issuance of
NSO s only, which are not intended to qualify as incentive stock options within 